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Cloud In France

Le cloud Numergy pourra supporter un million de VM

Le cloud passe la vitesse a 'horizon 2015-2016

LA F Patrick Debus-Pesquet, le directeur technique de
s u p e rl e u re e n ra n Ce Numergy, explique au MagIT comment I'opérateur
entend déployer ses ailes dans le cloud. L'architecture
va évoluer pour englober un nuage OpenStack et

Aprés les années d'observation, le cloud fournir un support multi-hyperviseur.

décolle enfin en France selon la derniére

* una wiilsztion intenaive étude réalisée par IDC pour le compte de
une ulilisation limitde

VMware et d"Accenture.

Cloud Hybride 0B 7 La nouvelle France industrielle affite son plan Cloud

Selon la troisieme edition de I'etude Cloud Inde Thierry Breton (Atos) et Octave Klaba (OVH), chefs de projet chargés du plan Cloud
Cloud Privé SR N menée par IDC pour VMware et Accenture, le Computing frangais, ont été regus par Arnaud Montebourg. Au menu de la rencontre : le

renforcement de la filiére frangaise et la demande des secteurs privé et public.

cloud commence a trouver sa place dans les
Cloud Public 1048001 —>

entreprises francaises. Le cabinet d'études a

o i i 8% interrogé 126 entreprises dans les secteurs
public et privé (76 et 55 respectivement) dans Numergy lance un programme a destination des start-
L , - s . u
ey —— les prlr.wclpaux secteurs d actw@ de | @nnnmu :=:E;2.14 T
:‘;E;ﬁttgr:;?";gmmn bl ekl francaise (banque/assurance, industrie, Numergy veut accélérer le développement des start-up frangaises. Pour
' distribution___). Premier constat : 63% des cela l'acteur frangais du Cloud souverain lance un programme basé sur
trois axes.

Le premier prévoit une aide financiére et un accompagnement technique
pendant 18 mois permettant d'accéder aux ressources du Cloud Mumergy.
Le second consiste en une aide marketing et commerciale avec la mise en
avant des offres auprés du réseau de partenaires du spécialiste du Cloud
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IT spend (%)
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Very few companies will be just ‘on-premise’ or only ‘in the cloud’
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ATlONS WILL

SOME APPLICATIONS wiL|
THE CLOUD __

C_\ PUBLIC cLoyp

2017

2018

2019

Main drivers

Reduce costs with Infrastructure
as a Service, laaS

Increase market share with
Software as a Service, SaaS

Access from anywhere & anytime
& any device, Mobility

_
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2013: Env. 2/3 des entreprises française ont recours au Cloud
App by App not big bang

IaaS : (IT) Reduction coûts, Instantanéité des ressources
SaaS : (Business) Ticket d’entrée très bas, un client n’hésite plus à tester…, Geographie: français, Web: PME
SaaS is a great way to differentiate you products (ex. smart scale)

Increase market share: direct though WW presence with cloud. Indirect through subsciptions (opex) vs. Upfront payment (capex)


Example: Dropbox, a cloud file system, with 200 million users IaaS / SaaS mobile enabled




	


The Homo Sapiens Mobilis
Number of connected devices sold in 2013

1240M tablets &
smartphones

Installed Base

(Devices in millions)

27,858.35

13,142.30

—_ —

6,033,63

L | | 1 1 [ 1

2014 2015 2016 2017 2018 2019 2020

Internet of Things

315M laptops & desktops
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2011: More smartphones than laptops+desktops. Around 500M tablets & smartphones / 350M laptops & desktops
2012: 800M tablets & smartphones / 340M laptops & desktops
2013: 1200M tablets & smartphones / 315M laptops & desktops

Big demand for Apps!
Example: Concur for expenses




Consumers are driving the next IT revolution

| Devices: Time To Reach 1M Unit Sales
lPhone5

(12 hours)

Phone 1M deV|ces
(1 day)
lPadz

(3 days) lPad
(28 days)

G Andro:d
( 40 days) lPhone

(73 days) I e
Compaq PC
(2 years)

IBM PC

g Lovers

Days
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Devices are both for consumers AND business

Example: Tablet in planes to reduce weight and kerosen. Tablets in trains for faster repairs (and avoid fines).



Mobile is changing the way that enterprises work

CONSUMER BUSINESS

iy
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Ex: Burberrys has 17 million followers and does a vast majority of its marketing through social media



“Mobile Diversity” will become the New Normal

SMARTPHONES
& TABLETS

Connect multiple mobile >
devices at once Wm”@%ﬂg Built-in Wi-Fi hotspot
0 O
- ML R U
r=
M2M
@RemoteLink EE
Connect to your ! !
! (T] e
vehicle remotely - .
Faster access to vehicle apps

Summer 2014 launch in U.S. and Canada

. ‘"WEARABLES’
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MOBILE APP () RESPONSIVE DESIGN

Vel e Tzl measlal Nl o
-".'\-\.\.I.JI !.!:r = b | | | N I 11 [.-"-\..
Fagti il O e | Nt I

Key Takeaway: You'll probably need to

do both. Requires an integrated set of
development tools for both native and
mobile web apps and PC applications

- Many companies are adopting a
“Mobile First” approach

unique functionality or content not avaifable on the

mobileweb, then an app is likely the wayto go

o MOBILE APP

http://venturebeat.com/2013/07/29/native-v-web-chart/ l

N
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Every application will become a “consumer” application

" Analytics

[ Storage )

Geolocation

)

Presence |Hs =1
= -l

D = 0= ~

% Social Media | M Hay Day

Sign Up with Email
.l

. . All crops are ready
Multimedia

By joining
[ eCommerce

m@x

> slide to unlock
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Key Takeaway: Mobile apps will
become smaller & task focused
(context). Need to integrate with
new cloud-based “consumer”
services.

- Growing importance of
Backend Services

~

J

“10s” application

_




A modern Platform-as-a-Service (PaaS) that makes it easy
for businesses to optimize their data and rapidly build data-
driven apps and deploy them on any cloud or device

[ ]

e [ ]
.‘_'_\T,f_*.
e I\ e

e O

Q%EIE ‘

BUILD SHARE MOVE



Presenter
Presentation Notes
That approach is Progress Pacific… Progress Pacific is a …



_ PROGRESS Pacific

BUILD INTEGRATE

Powerful Apps All Your Data
ASSEMBLE INTEGRATE

DEPLOY ANALYZE
MANAGE @ COLLABORATE

Community &
Collaboration

FLEXIBLE RUN-TIME INFRASTRUCTURE

public | private | on-prem
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Demonstration purpose

Discover the power of Rollbase for rapidly and easily, building and deploying web-based
business applications by showing:
* Point & click, drag & drop development in a web browser
» Application creation for Business users without coding
Application customization and extension for Developers with JavaScript, APIs and custom
components

As an illustration we'll build a lightweight, features rich Presentations Management
application to:
- create and manage:
— Presentations

— Evaluations
» capture Evaluations using an Internet portal and send thank you email
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Demonstration activities

r :.Elg

[#] | Presentation | Progress . x |

[ ] C re ate P rese n tati 0 n M an ag e m e nt € - C [ ec2-54-195-38-51.eu-west-1.compute.amazonaws.com:8080/prod 1/m/main.jsp?pageld=41769&tabld=417¢ | = |

Free Rollbase Evaluation

application and main Objects

* Presentation

APPLICATIONS

|7F,regemmﬂ [# || Progress Rollbase %/ [ Comporste Web Site %\

- = € [ ec2-54-195-38-51.eu-west-1.compute.amazonaws.com:3080/prod1/portal/portal jsp?c=40190&p=42113 77

« Evaluation S—

CREATE

New Record,

Cloud Computing World 2014

= Manage Evaluation thank you email using e e

[ || Progress Rollbase x ¥

A A (Evaluation|

I ri g g erS = RECENT ITEl & = C [ ec2-54-195-38-51.eu-west-l.compute.amazonaws.com:3080/prodL/m/mainjsp?pageld=42145&tabld=4:¢y =

Evaluation P Free Rollbase Evaluation

Presentation
(Application) % PROGRESS

= Enable Portal for Evaluations capture

Evaluation (Pa

Main Page [H [
Please Vote!

Xavier Bonna APPLICATIONS

“ Presentations  Evaluations  Portal = Reports » |+ [# Edit this Page & D
Anthony Cra ‘ Presentation Management |« ‘

Presentation New App  Find Apps Reports =

= Define Charts for data visualization i e

CALENDAR

Hey Claude ~

Quality Of Presentation

W Excellent
W Good
M Average

W Recycle Bj
Day Week Month

1= RECENT ITEMS

Evaluation (Object)

Evaluation Portal (Portal)
Evaluation (Page}

Main Page [Evaluation Portal]
(Page)

Presentation Management
(Application)

Xavier Bonnamy (Evaluation)
Anthany Cross (Evaluation)

Presentation (Object)

Rollbase (Presentation)
DataDirect Cloud (Presentation)

W Recycle Bin (0
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Enterprise Application Platform-as-a-Service (aPaaS)

Magic Quadrant

Figure 1. Magic Quadrant for Enterprise Application Platform as a Service
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Google . .
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Source: Gartner 2
January 2014 =
Y COMPLETENESS OFVISION ——» As of January 2014
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This graphic was published by Gartner, Inc. as part
of a larger research document and should be
evaluated in the context of the entire document.
The Gartner document is available upon request
from www.progress.com.

Gartner does not endorse any vendor, product or
service depicted in its research publications, and
does not advise technology users to select only
those vendors with the highest ratings. Gartner
research publications consist of the opinions of
Gartner's research organization and should not be
construed as statements of fact. Gartner disclaims
all warranties, expressed or implied, with respect to
this research, including any warranties of
merchantability or fitness for a particular purpose.




Personal observations ...

= This is an early-stage market
* 1 vendor in the ‘Challengers’ guadrant,
« 2 vendors in the ‘Leaders’ quadrant

* 9 vendors in the ‘Visionaries’ quadrant

Ability to Execute

MARKET
MATURITY

MNICHE PLAYERS | VISIOMNARIES

= |t's also a high-growth market

> * Predicted to grow at >40% per year

Completeness of Vision

Ay

~ -~
-, ~

CHALLENGERS LEADERS

= What this means to ...

3 = Your customers: Reduced business risk
* “Is this the right platform to bet my business on?”

ﬂ@ = You: Credibility with key stakeholders
» Internal: Shareholders and Investors

Ability to Execute

MNICHE PLAYERS VISIOMNARIES

>

Completeness of Vision « External: Customers and Analysts
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We help you turn your ideas into business reality.

STOCK KOUITORING  REQUEST MANAGEMENT
CUSTGMERPORTALS  AUTONOTIVE DEALER SALES RARAGENENT

PRODUCT AND SUPPLIER MANAGEMENT ASSET MANAGEMENTsoumcs s racune

EMPLOYEE MANAGEMENTCCOivTiie empomast eem

oS RATARERRRT TOtTS SpomG HOUSIRG g LOYALTY ER CUSTOMER AND QUOTE MANAGEMENT
ISIRANCE CLAIS PROCESSNG
EQUIPKENT RESERVATION SYSTEN

LOAN FULFILLMENT s

BENEFITS MANAGEMENT [l ini wunceexr A
YOUCHER SYSTEN WISURADCE
mid PAYROLL
HARDWARE RESALE SYSTEM R
CODE EFORCINENT BUSIESSLICEHSES B s

RECRUITINGORDER MANAGEMENT

snarm o ik EXPENSES
DOCUMENT MARAGEMENT LEAF REMOYAL REWARDS

ECOMMER CE TIMEKEEPING (25
CERTIFICATION SYSTEM TINESHEETS ==

PROJECT MANAGEMENT

LEGAL PRACTICE MANAGEMENT

LOAN PROCESSING Hirvctes asancoesn

DISASTER PREPAREDIESS
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It’s the moment when a customer or partner realizes that their idea could be more than JUST an idea. That Progress could actually make it possible. By enhancing business productivity with the next generation of application development.
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